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California Real Estate Magazine says:

“Lower-cost home improvements, such’ as
exterior paint and updated or new windows,
may provide a higher return on investment in
a cool market than an expensive new kitchen
or bathroom, according to a recent
“Remodeling” magazine survey of real estate
professionals. Nationally, major home
projects today return 70 cents on the dollar,
down from as high as 90 cents during the
housing boom and from 80 cents in 1994.
That year, a kitchen remodel fetched a 93
percent return; today, the same remodel
would cost about $6,000 more and return
only about 83 percent of that cost. New
windows, updated energy systems and fresh
landscaping are seen as more practical
upgrades in the current real estate market
and also help a home show better.
Fall 2008.”

“Decorative concrete can take an invisi

component in a home and make it a selling
highlight. Affordable, practical and creative,
using decorative concrete, color concrete
and concrete stains can add enormous value
to your resale. In everything from pool
decks, garage floors, porches, patios,
driveways, walkways, walls and countertops,
adding color or stain to these features
immediately separates you from the
competition. Consider a buyer’s response to
two similar homes. One has gray concrete on
the garage floor, a gray concrete entry path
to the gray concrete front porch. The
driveway is gray concrete and if it has a pool,
the deck area is, you guessed it, gray
concrete.

California
Real Estate
Magazine Says

Now, their Realtor® walks them across the
street to opportunity B. Similar house, but
the driveway has been stained a rich deep
brown resembling stone. The walkway has a
colored finish in a complimentary tone and
the porch continues that personality punch.
For Mr. Buyer, the garage is his sanctuary.
Imagine his joy at the warm toned polished
concrete floor that make this haven look
pristine and comfortable. It could even be an
emergency guestroom it looks so nice. As
they enter the back yard, the pool area is
surrounded by terra cotta concrete with a
beautiful scored design that mirrors the
shape of the pool. The buyers are clear this
home offers much more for long term
enjoyment and not only would choose this
home, they would pay more for the appeal.”

Broker-Associate~Sereno Group Los Gatos

“l have seen people buy a home simply
because it had colored concrete counters in
the kitchen. They felt they were
environmentally friendly, creative and
durable. In addition, the beauty of the
surfaces embedded with seashells and
seaglass added enormously to the
personality of the home.”
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